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Welcome 
to the 

2017 
Program Kick Off 

Frederik Meijer Gardens • Grand Rapids • Jan. 17, 2017 
Holiday Inn • Southgate • Jan. 18, 2017 

Suburban Collection Showplace • Novi • Jan. 24, 2017 

2017 Program 
Kick-Off Event 
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Ken Randazzo 
Manager 

DTE EO C&I Programs & Energy Partnership 

2017 Program 
Kick-Off Event 
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• Energy Optimization Overview 
• Electric Program Overview 
• Gas Program Overview 
• Energy Efficiency Program for Business Overview 
• Midstream Food Service Overview 
Break 

• Business Energy Consultation Overview 
• Midstream Lighting Overview 
• Retro-Commissioning Overview 
• Strategic Energy Plan Overview 
• Michigan Saves Financing Overview 

Agenda 

2017 Program 
Kick-Off Event 
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Our Service Territory 

2017 Program 
Kick-Off Event 
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History of the Program 

2017 Program 
Kick-Off Event 

• Michigan PA 295 (2008): “Energy Optimization 
Surcharge” added to all ratepayers’ bills to: 

o Help customers save energy, manage costs 
o Help reduce generation, offset new capacity 

• The “surcharge” is rebated as cash incentives that: 
o Target specific energy-saving equipment and technologies 
o Encourage energy-efficiency building and systems design 

• Legislation signed into law for 2017 updates the 
existing public act 
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A report by the 
Michigan Public Service Commission* 

• Utility energy efficiency programs across the state exceeded 
targets by 20% since the mandates were enacted in 2008 

• Since 2008, these programs have saved electric ratepayers more 
than $5 billion 

• In 2015: 
o Utilities spent $262 million on energy efficiency programs 
o They are projected to save ratepayers $1.1 billion over time 
o The 4-to-1 ROI has stayed fairly constant the last several years 

Impact of energy efficiency 

2017 Program 
Kick-Off Event 

*2016 Report on the Implementation of P.A. 295 Utility Energy Optimization Programs 
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Impact of our Program 

2017 Program 
Kick-Off Event 

Since 2009: 
• More than $127 million in cash incentives has been paid to 
Michigan business customers 

• More than 
41,000 
projects 
have been 
completed 



8 

Impact of our Program 

2017 Program 
Kick-Off Event 

*Household data based on estimates from the U.S. Energy Information Administration. 
*CO2 calculations based on U.S. Environmental Protection Agency guidelines. 

These energy savings translate into 4 million tons 
of CO2 not being pumped into the atmosphere 

Since 2009: 
•Our customers have realized 
savings of: 
o 5,000 GWh in electricity 
o 13 million Mcf in natural gas 
o $400 million in total energy 

costs 
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Impact of our Program 

2017 Program 
Kick-Off Event 

Going forward: Our goals - 2009-2017 
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•Statewide 
customer 
participation since 
the program’s 
launch in mid-2009 
o Brighter colors are 

areas with a greater 
opportunity for future 
savings 

Customer Participation 

2017 Program 
Kick-Off Event 
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•We track 
participation by 
20 DTE-identified 
business 
segments 

Customer Participation 

2017 Program 
Kick-Off Event 
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Designated Trade Allies 

2017 Program 
Kick-Off Event 

A specially trained contractor 
who knows: 
• How to access our Program 
• How to use the Application to 
maximize the Program’s benefits 
for customers 

Designated Trade Allies are: 
• Contractors, suppliers, designers 
and consultants 

More about these specialists 
later in our program 
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Every one of our 41,000 
projects is a success story! 

Success Stories 

2017 Program 
Kick-Off Event 
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When the program was launched in 2009, we offered a handful 
of measures in several categories (left). 
 

How the Program has grown 

2017 Program 
Kick-Off Event 

By 2017, the 
program had 

grown to a 
massive list of 

measures in 
multiple 

categories (right) 
and new programs 
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•In 2009: 
o The program paid nearly 1,200 Applications 

•In 2016: 
o The program paid more than 4,800 applications 

 That level of growth was exceeded in both gas and electric savings 

How the Program has grown 

2017 Program 
Kick-Off Event 

2009 
Savings: 

Electric:  64,890,919 kWh 
Gas:  117,721 Mcf 

2016 
Savings: 

Electric:  315,663,329 kWh 
Gas:  795,163 Mcf 
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When the program was launched, we offered an Excel-based 
Application and only basic incentives 

Making participation easy 

2017 Program 
Kick-Off Event 
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Today, we offer an interactive PDF Application and both 
Michigan-made and Multi-measure bonuses* 

Making participation easy 

*More about all of our special offers later in the program 

2017 Program 
Kick-Off Event 
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And we also offer an online Application 
Making participation easy 

2017 Program 
Kick-Off Event 
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Energy Efficiency Program for Business 
•Main C&I Program: 

o Electric/Gas 
o Prescriptive/Custom/New Construction 

•Midstream Food Service 
•Business Energy Consultation 
•Midstream Lighting 
•Retro-Commissioning 
•Strategic Energy Planning 

Our Programs 

2017 Program 
Kick-Off Event 
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Next: A closer look at our Electric C&I Program 
Thank you 

2017 Program 
Kick-Off Event 
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C&I Electric Program 
Philip Guster 

Manager 
DTE C&I Electric Program 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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2017 C&I Program Caps 

2017 Electric 
Program Overview 

Project    $250,000 
Customer   $1,000,000 

Unchanged from 2016 
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2016 Participation by Technology 
Prescriptive Electric (Dollars) 

As of November 2016 

2017 Electric 
Program Overview 



2016 Participation by Technology 
Custom Electric (Dollars) 
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As of November 2016 

2017 Electric 
Program Overview 



Assembly 
1.2% 

Big Box Retail 
2.6% 

College/University 
2.7% 

Fast Food Restaurant 
0.9% 

Full Service Restaurant 
0.4% 

Grocery 
4.0% 

Heavy Industry 
22.0% 

Hospital 
1.4% Hotel  

3.0% 

Large Office 
5.4% 

Light Industry 
5.4% 

Miscellaneous 
16.1% 

Schools (K-12) 
6.4% 

Small Office 
1.1% 

Small Retail 
22.1% 

Warehouse 
5.3% 
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2016 Savings (kWh) by Building Type 
Electric projects 

2017 Electric 
Program Overview 

• Segment with 
the highest 
adoption levels: 
o Heavy industry 

and small retail 
led the way in 
electric 
projects in 
2016 
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2017 Electric 
Program Overview 

Program Changes 
Electric Measures 
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Measure/Incentive changes 
DLC lighting 
• LEDs listed by the DesignLights Consortium (DLC) are the 
new standard measures for certain fixtures 

 

2017 Electric 
Program Changes 

To qualify for the DLC incentive, the fixture must be listed on the DLC website (www.designlights.org); 
the Product ID must be entered on the Application 

http://www.designlights.org/
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2017 Electric 
Program Changes 

Measure/Incentive changes 
Custom measures 
• Only DLC-rated lighting is eligible for custom projects 
o CFLs and other 

fluorescents are 
not eligible 

• Peak energy use 
duration is now 
Monday-Friday 
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Measure changes/addition 

2017 Electric 
Program Changes 

Electric measure addition 
• Pre-rinse sprayer (electric water heat) = $30/sprayer 

Lighting revisions 
• LL-3 LED Recessed Downlights 
• LO-7 Stairwell Bi-Level Lighting 
Controls 

2016 
$8/lamp 

2017 
$8/fixture 

2016 
$0.30/kWh controlled 

2017 
$300/kW controlled 
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Measure deletions 
Electric - Lighting 
• All fluorescent lighting 

• All CFL lighting 

• All induction lighting 

• De-lamping 

2017 Electric 
Program Changes 

NOTE: These measures are not eligible for custom applications 
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Measures moved 
to Midstream Lighting* 
Electric - LEDs 

• LL-1:  LED A-Line Lamps <19 watts 
• LL-2:  LED A-Line Lamps ≥ 19 watts 
• LL-4:  LED MR16 Lamps 
• LL-5:  LED/PAR/BR/R Lamps 
• LL-6:  LED Candelabra Lamps replacing incandescent candelabra 
• LL-7:  LED Globe Lamps replacing incandescent globes 
• LL-8:  LED A-Line Lamps replacing CFL A-Line 
• LL-9:  LED PAR/BR/R Lamps replacing CFL PAR/BR/R lamps 
• LL-10:  LED Recessed Down Lights replacing CFL recessed down lights 

2017 Electric 
Program Changes 

*You’ll learn more about midstream lighting later in our program 
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2017 Electric 
Program Overview 

Program Examples 
Electric Projects 
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Prescriptive project 
Auto Dealership 
Lighting 
• Total project cost..................... 
• Total incentives....................... 
• Project cost after incentives… 
• Total electric savings/yr.......... 
• Simple payback...................... 

$102,216 
$23,434 
$78,782 
$30,820 
2.6 years 

CASE 
STUDY 

2017 Electric 
Case Study 
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Custom project 
Data Center 
Humidifier changeout 
• Total project cost.................... 
• Total incentives...................... 
• Project cost after incentives... 
• Total kWh saved/yr................ 
• Simple payback..................... 

$497,959 
$130,000 
$367,959 
1,627,000 
2.8 years 

CASE 
STUDY 

2017 Electric 
Case Study 
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Stop by our C&I program table 
for a closer look at our Case Studies 

2017 Electric 
Case Studies 
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Next: A closer look at our Natural Gas C&I Program 
Thank you 

2017 Program 
Kick-Off Event 
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C&I Natural Gas Program 
Bill Clemens 

Manager 
DTE Energy Efficiency & Business Energy Services 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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2016 Participation by Technology 
Prescriptive Natural Gas (Mcf) 

2017 Natural Gas 
Program Overview 

• Measures with the 
highest adoption 
levels: 
o HVAC installations and 

controls represented 
nearly 50% of gas 
measures in 2016 
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2016 Participation by Technology 
Custom Natural Gas (Mcf) 

2017 Natural Gas 
Program Overview 

• Measures with the 
highest adoption 
levels: 
o HVAC installations, 

controls and process 
gas represented more 
than 70% of custom 
gas measures in 2016 



Assembly 
0.5% 

College/University 
5.7% 

Fast Food Restaurant 
0.0% 

Full Service Restaurant 
0.3% 

Grocery 
0.2% 

Heavy Industry 
51.8% 

Hospital 
1.4% 

Hotel  
0.9% Large Office 

4.4% 

Light Industry 
6.5% 

Miscellaneous 
8.7% Schools (K-12) 

14.0% 

Small Office 
3.0% 

Small Retail 
0.6% 

Warehouse 
2.1% 
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2016 Savings (Mcf) by Building Type 
Natural Gas projects 

2017 Natural Gas 
Program Overview 

• Segment with 
the highest 
adoption levels: 
o Heavy industry – 

which includes 
the Big 3 – 
accounted for half 
of all gas projects 
in 2016 
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2017 C&I Program Caps 

2017 Natural Gas 
Program Overview 

Project    $200,000 
Customer   $300,000 

Unchanged from 2016 
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2017 Gas 
Program Changes 

Measure changes 
There were no additions, deletions or other changes 
to natural gas measures for 2017 
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2017 Natural Gas 
Program Overview 

Program Examples 
Natural Gas Projects 
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Prescriptive project 
Warehouse 
Energy Management System 
• Total project cost.................... 
• Total incentives...................... 
• Project cost after incentives… 
• Total Mcf saved/yr.................. 
• Simple payback...................... 

$59,780 
$25,000 
$34,780 
8,670 
1.1 years 

CASE 
STUDY 

2017 Natural Gas 
Case Study 
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CASE 
STUDY 

Custom project 

• Total project cost................... 
• Total incentives...................... 
• Project cost after incentives...  
• Total Mcf saved/yr................. 
• Simple payback..................... 

$75,800 
$19,790 
$56,010 
3,958 
5.72 years 

K-12 School  
Energy recovery on rooftop/vertical 
unit ventilation 

2017 Natural Gas 
Case Study 
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Stop by our C&I program table 
for a closer look at our Case Studies 

2017 Natural Gas 
Case Studies 
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Next: A closer look at the main C&I Program 
Thank you 

2017 Program 
Kick-Off Event 
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C&I Program Overview 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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About our 
Program Incentives 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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For a customer to receive incentives 
• Qualified measures must be installed at facilities served by DTE 

• Projects must involve a capital investment that results in an 
improvement in energy efficiency of a system or building 

• The equipment installed must be new and meet the specifications 
spelled out in the Catalog 

• For each site, there must be at least one meter that is on an 
eligible rate schedule 

• You must be in good standing with DTE Energy and not be a 
Residential or Multifamily customer 

o We have an agriculture program for those on a residential meter 

2017 Program 
Overview 
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These do not qualify for an incentive 
• Customers who self-direct (and have opted out of the program) 

• Load shifting/demand limiting projects 

• Renewable energy projects 

• Power quality improvements 

• Fuel switching projects 

• On-site electricity generation 

• Changes in operational and/or maintenance practices or simple 
control modifications that do NOT involve capital costs 

2017 Program 
Overview 
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Three types of program incentives 
• Defined measures and incentives for the installation of one-for-

one energy efficiency improvements 
• Incentives average 20%-50% of the incremental cost 

• New facilities or the major renovations of existing facilities 
• Change of use projects 
• Adding load 

• Capital investment projects that are NOT eligible for 
prescriptive incentives may qualify 

• Incentives are calculated on a case-by-case basis and are paid 
per-kWh/Mcf of energy saved 

New Construction 
Major Renovation 

Prescriptive 

Custom 

2017 Program 
Incentives 
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Prescriptive Incentives: How they work 
• Pre-determined measures with specific energy savings 
and cash incentives in these categories: 

Prescriptive 

ELECTRIC 
• Lighting 
• HVAC 
• Miscellaneous 
• Process 
• Food Service 

NATURAL GAS 
• Hot Water & Laundry 
• HVAC 
• Insulation 
• Process 
• Food Service 
• Boiler/Furnace Tune-up 

Prescriptive 
Incentives 



54 

Custom Incentives: How they work  
• Capital investment projects that are NOT eligible for a 
Prescriptive incentive may qualify 

• Custom Incentives are determined on a case-by-case basis 
and are paid per-kWh or per-Mcf 

Custom 

Custom 
Incentives 
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New Construction: How it works 
• New facilities or major 
renovations of existing 
facilities 

• Change of use 
• Adding load 

New Construction 
Major Renovation 

New Construction/ 
Major Renovations 
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New Construction: Incentives 
• Systems Approach 
o Pre-determined measures designed to optimize efficiency of individual 

systems 
 Measures found in the prescriptive section of Application 
 Lighting Power Density found in back of Application  

• LEED Design Review Assistance 
o $1,500 for LEED project certification 

• LEED Whole Building Approach 
o Incentives based on three levels of LEED certification 

New Construction 
Major Renovation 

New Construction/ 
Major Renovation Incentives 



Payment can be made to 
the customer or to a 

third party(ies) 
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The Timeline 

Program 
Overview 

If your project changes, 
file a revised reservation 

application to reserve 
additional funds 

Reservations are 
strongly encouraged 

(and required in some 
instances) to reserve 

funds for your projects 
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The Timeline 

Program 
Overview 

Final 
Application 
to Check: 
4-6 weeks 

Letter 
to Final 

Application: 
90 days or less 

Reservation 
Application 
to Letter: 

4-6- weeks 
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About our 
Catalog & Application 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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How Customers can download 
1. Enter dteenergy.com/savenow into your browser 

2. Select Business at 
the top of the page 

3. Hover over the 
Save Energy tab 

4. Select Prescriptive 
or Custom 
incentives the 
dropdown box 

Downloading our 
Catalog & Application 
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Designated 
Trade Allies 

5. Click on 
How to 
Participate 

How Customers can download 

Downloading our 
Catalog & Application 

Here are the 
funding gauges 
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Designated 
Trade Allies 

How Customers can download 
6. Download: 
A – The Catalog or the 

Application (PDF) 

B – The Policies and 
Procedures Manual 
(PDF) 

C – How to use the 
Application? Click on 
Review the 
Guidelines slide show 

Downloading our 
Catalog & Application 

B 

A 
C 
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Designated 
Trade Allies 

How Trade Allies can download 
Visit our Trade 
Ally website! 
Stick around this 
afternoon to learn 
about this site – and 
more – at our 
Designated Trade 
Ally training 

Downloading our 
Catalog & Application 
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Catalog 
• Prescriptive specifications 

• Custom specifications 

• Agriculture specifications 

New Construction/Major 
Renovation specifications 
o Systems Approach 
o LEED Whole Building Approach 
o LEED Design Review Assistance 

About our 
Catalog 
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Catalog 
Contains detailed specifications 
for every prescriptive measure 
offered in the 2017 Program 

About our 
Catalog 
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Application 
Prescriptive/custom measures 
Agriculture measures 
o Residential customers must use the 

stand-alone Ag Application 

New Construction/Major 
Renovation measures: 
o Systems Approach – integrated into 

prescriptive worksheets: 
o LEED Whole Building Approach 
o LEED Design Review Assistance 

About our 
Application 
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Using our Application 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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Application 
Use it as a: 
• Reservation Application 

and a 
•  Final Application 

NOTE: Funds must be reserved for all custom 
projects, LEED Certification Assistance and for 
certain prescriptive measures. 

We encourage customers 
to submit a Reservation 

Application for all projects 

Using our 
Application 
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Application 
By using the PDF Application, you 
can simply fill out forms, select 
measure quantities on your 
worksheets – and the Application 
will: 

• Perform all the calculations 
• Calculate any Multi-measure bonus 
• Add up any Michigan-made bonus 
• Total all incentives 
• Launch your email and attach itself 

You need to hit “send” 

Using our 
Application 
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Prescriptive incentives  
• There are worksheets for every  measure 

oNew Construction/Major Renovation measures 
(part of the Systems Approach) are now on these 
worksheets – ID’d with this icon:  

• Calculations are made automatically 
• Check the Michigan-Made box(es) for 
measures that qualify 

Using our 
Application 
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Custom incentives  
You must enter: 
A – Location: building name, 

etc. 
B – Hours: before & after 

(including your method of 
calculation) 

C – kW (before and after) 
D – Current Energy Costs 
E – Times of operation 
F – Measure Costs 

B 

C 

D 

E 

F 

A 

Using our 
Application 
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This Final Application 
Agreement details the Terms 
and Conditions of the Program 
and must be agreed to when 
submitting a Final Application 
You agree to the terms when 
the customer signs the 
Application 

Agreement  

Using our 
Application 
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Electronically submit your 
Reservation Application and/or 
your Final Application 

Automatically: 
1. Your email will be launched 
2. Our email address will be inserted 
3. The subject line will be entered 
4. Your Application will be attached 

Attach any other supporting documentation 

5. Hit send 

Note: Double check the blue boxes to ensure that your 
incentives have been totaled correctly 

Submission  

Using our 
Application 
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Special Offers 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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Take advantage of these 2017 offers 

Special 
Offers 

You can find 
these and other 

fact sheets on 
your flash drive 

Michigan-made Bonus: Now 10% 
Multi-Measure Bonus: Now capped 
Michigan Saves: More on that later 
Building Operator Program: Tuition reimbursement 
Midstream Food Service: More on that later 
Streetlighting Program: Community Lighting 
Project Greenlight: Collaboration with Detroit 
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About our 
Designated Trade Allies 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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Designated Trade Ally 
A specially trained contractor 
who knows: 
• How to access our Program 
• How to use the Application to 

maximize the Program’s benefits for 
customers 

Designated Trade Allies are: 
• Contractors, suppliers, designers and 

consultants 

Designated 
Trade Allies 
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How to find a Designated Trade Ally 
1. Type dteenergy.com into your browser 

A – Select 
Business at the 
top of the page 

Designated 
Trade Allies 

A 

B – Hover over the 
Save Energy 
tab 

C – Click on Find a 
Contractor in 
the dropdown 

B 

C 
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Designated 
Trade Allies 

2. Click on 
Energy 
Efficiency 
Directory link 

How to find a Designated Trade Ally 

Designated 
Trade Allies 
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Designated 
Trade Allies 

How to find a Designated Trade Ally 
3. You can then 

search by 
Location (city 
or ZIP) and 
Program Type 

Or 

4. You can search 
by Contractor 
Name 

Designated 
Trade Allies 



5. Once you narrow 
your search, you 
can view a list of 
contractors in your 
area 

81 

Designated 
Trade Allies 

How to find a Designated Trade Ally 

Designated 
Trade Allies 
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Next: A closer look at our new Food Service 
Midstream Program 

Thank you 

2017 Program 
Kick Off Event 
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Midstream Food Service 
Alison Jaworowski 

DTE Program Manager 

Courtney Baum 
Outreach/Energy Advisor 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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What is it? 
•Our midstream program offers 
energy-efficient equipment at a 
discounted price at the point of sale to 
a Trade Ally or a customer 

•For this program, certain commercial 
kitchen equipment are eligible for the 
discounts 
o Look for our sticker 

•The sales are made by participating 
food service equipment distributors 

Midstream Food Service 
Program Overview 
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Identify the equipment you 
want to upgrade 

Contact one of our 
participating distributors 
(visit our website) 

 The sale is made – at a 
discounted price – and no 
additional paperwork is 
required 

Midstream Food Service 
Program Overview 

For the Customer: How does it work? 
1 

2 

3 
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Verify that the customer has a DTE electric or gas 
commercial account 
o Using our real-time verification portal 

Sell the equipment at the discounted price 

Show the DTE rebate on the customer’s invoice 

Collect the rebate – plus a bonus on each item sold 

Midstream Food Service 
Program Overview 

For the Distributor: How does it work? 
1 

2 
3 
4 
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Becoming a Distributor is easy! 
Sign a Participation Agreement 

Send us a copy of your W9 

Submit a product submittal sheet with 
information for eligible products that you 
will sell 

1 

2 
3 

Midstream Food Service 
Program Overview 

1 
2 
3 
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Customer 
Quality equipment 

Name brand/ENERGY STAR®-rated 

No paperwork 
No applications, no submissions 

Quick purchase 
Arrive, buy; perfect for breakdowns 

Immediate discount 
Know your discount up front 

Pay-and-go 
No hassle experience 

Midstream Food Service 
Program Overview 

What are the program Benefits? 
Distributor 

Enhanced foot traffic 
Will bring in new customers 

Simple paperwork 
Submit our form once a week 

Bonus for sales 
You’ll know what you’ll earn 

Direct rebate payments 
We issue you a rebate/bonus check 

Collect-and-collect 
Get a sale, collect a bonus 
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A select number of energy-
efficient electric/gas commercial 
kitchen equipment is eligible 

Midstream Food Service 
Program Overview 

What kind of discounts? 

Stop by our table to see the full list 
of eligible equipment and rebates. 
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Midstream Food Service 
Program Overview 

What kind of bonuses? 

• The amount of the bonus is based on the value of the incentive – 
not the price of the item 

Distributors can receive up to a $75 bonus for every item 
sold through this program 

Incentive Value 
< $500 
> $500 

Point-of-Sale Bonus 
Bonus 

$50 
$75 
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What kind of paperwork? 

*It will take approximately 2-4 weeks from time of submission until the check is mailed 

• The dealer submits a point-of-sale data sheet each week 
• The Energy Efficiency Program for Business team 
processes incentives and bonuses and sends you a check* 

Midstream Food Service 
Program Overview 

Bonus Amount 
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Visit our website: dtefoodservice.com 
We’ve built a website just for you: 

Midstream Food Service 
Program Overview 

• The 
Midstream 
customer 
and the 
Midstream 
distributor 
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Visit our website: dtefoodservice.com 
Including a portal to confirm a customer’s eligibility 

Midstream Food Service 
Program Overview 
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Visit our website: dtefoodservice.com 
Including a portal to confirm a customer’s eligibility 

Midstream Food Service 
Program Overview 
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Visit our website 
And we provide dealers with 
marketing materials to help you 
promote the program 
 

Midstream Food Service 
Program Overview 

Fact Sheet 
Product Clings 

Brochure 
Other POS materials are available; ask us for details 
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Next: A BREAK, a drawing and then a closer look at 
our Business Energy Consultation (BEC) Program 

Thank you 

2017 Program 
Kick-Off Event 
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Business Energy Consultation 
Greg Garland 

Manager 
DTE Energy Efficiency & Business Energy Services 

Scott Alan Davis 
Program Manager 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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• Is a free Direct-Install 
Program aimed at small 
business customers 

• During our visit we: 
o Perform a facility analysis 
o Install low-cost energy-

saving measures 
o Provide information on 

other DTE energy 
efficiency programs 

Business Energy 
Consultation Program  

What it is 
The Business Energy Consultation (BEC) Program: 
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• Helps small business 
customers: 
o Improve energy 

efficiency 
o Increase energy 

efficiency awareness 
o Reduce energy 

consumption 
o Install energy-saving 

measures 

Business Energy 
Consultation Program  

How it works 
The Business Energy Consultation (BEC) Program: 
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Business Energy 
Consultation Program  

How it works 
Step 1 

Energy Advisor 
outreaches to business 
customer to generate 

interest 

Step 2 
Call Center Representative 

contacts interested 
business to schedule the 

BEC appointment 

Step 3 
 Energy Educator 
conducts install at 

business 

Step 4 
Customer saves money 

on energy bill 

BEC 
Program 
Process 



NATURAL GAS MEASURES 
Aerator 1.0 

Pre-rinse Spray Valve 
Foam Pipe Wrap 

Commercial Thermostat 

ELECTRIC MEASURES 
LED Bulbs 

Occupancy Sensor 
Exit Sign Retrofit Kit 
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Business Energy 
Consultation Program  

What it provides 



 
o 492 kWh 
o 33.1 Mcf 

• Recommendations 
o Lighting: 
 Replace existing T12 

lamps with T8 lamps 
o HVAC: 
 System tune-up 

needed and filter 
replacement needed 

102 

Business Energy 
Consultation Program  

A program example 
Toddler Time Child Care Center 
• Annual Savings from direct install 
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Business Energy 
Consultation Program  

Program performance 
•Accomplished since 2014: 

o Completed consultations: 5,265  
o Mcf saved: 43,969 
o MWh saved: 16,295 
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Business Energy 
Consultation Program  

Program performance 
2016 report: 
• Completed installs: 1,661 
• Electric savings: 

o Target = 4,254 MWh 
o Achieved = 4,409 MWh 

• Gas savings: 
o Target = 7,859 Mcf 
o Achieved = 8,377 Mcf 

• New office: Grand Rapids (gas) 

o Additional savings 
 Target = 11,500 Mcf 
 Achieved = 13,510 Mcf 
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Business Energy 
Consultation Program  

Program participation 
By Business Segment 
• Convenience  
o Liquor Store 
o Party Store  
o Grocery Store 
o Gas Station 

• General 
o Office Space 
o Warehousing/Manufacturing 
o Car Repair 
o Retail  Store (No refrigeration)  
o Car Wash 
o Laundromat  

• Service 
o Funeral Home 
o Church/Ministry 
o Community Center 
o Halls 
o Day Care 
o Schools 

• Restaurant  
o Bar 
o Restaurant 
o Family Dining  

• Salon  
o Barber 
o Beauty Salon  
o Spa 

30% 
Convenience 

15% 
Restaurant 21% 

Service 

25% 
General 

9% 
Salon 
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Business Energy 
Consultation Program  

Program goals 

0
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Savings 
Visits 

Gas 
18,000 Mcf 

400 

Electric 
5,000 MWh 

718 

Dual Fuel 
0 

782 
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Next: A closer look at our Midstream Lighting 
Program 

Thank you 

2017 Program 
Kick-Off Event 
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Midstream Lighting Program 
Alison Jaworowski 

DTE Program Manager 

Kate Buck 
Program Manager 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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lighting products 
for eligible 
customers 

What is it? 
The Midstream Lighting Program partners with electrical 
distributors to provide point-of-sale rebates on qualified LED 

Midstream 
Lighting Overview 
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Program Overview 
• Enables participating distributors to provide point of sale 
rebates for eligible DTE Commercial customers 

• Participation is designed to be easy 

• Business customers simply purchase qualifying products at 
participating distributors and product is instantly discounted 
at the point of sale 

• NO PAPERWORK required by the customer 

Midstream 
Lighting Overview 
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Commercial Lighting 
Instant Discount Program 

Participating distributors 
These 8 area distributors are currently participating: 

Midstream 
Lighting Overview 
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2017 Measures and Incentives 
Eligible DLC Listed LED 

Products Rebate Amount LED Wattage 
(W) 

4’ LED T8 $4.00   
2’ LED T8 $3.00 

Exterior Wall Packs     
175W Equivalent $20.00 0-48 
250W Equivalent $35.00 49-114 
400W Equivalent $55.00 115+ 

Exterior Floods     
175 W Equivalent $20.00 0-48 
250 W Equivalent $35.00 49-114 
400W Equivalent $55.00 115+ 

Additional Eligible Products Rebate Amount 

Interior Occupancy Sensors $20.00 
Ceiling Mount Interior 
Occupancy Sensors $50.00 

Eligible ENERGY STAR® 
Certified LED Products Rebate Amount 

A-Line <19W $5.00 
A-Line >19W $8.00 
LED Candelabra $5.00 
LED Globe $6.00 
LED MR16 $5.00 
BR30 $8.00 
BR40 $8.00 
R30 $8.00 
PAR20 $8.00 
PAR 38 $8.00 
PAR30 $8.00 
R40 $8.00 
R20 $8.00 
LED Retrofit Light Kits $8.00 

Midstream 
Lighting Overview 



113 

Distributor POS marketing materials 

Program 
Information 

Window 
Decal 

Shelf Stickers 

Midstream 
Lighting Overview 
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Eligibility requirements 
• Non-residential customers 

• Installation address must be a DTE customer 

• Distributors and contractors must serve commercial and 
industrial customers 

• Orders of all sizes 

• Must be ENERGY STAR®-certified or DesignLights 
Consortium®-listed 

Midstream 
Lighting Overview 
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Step 1:  
Customer 
interested 

eligible lighting 
product 

Step 2:  
Distributor 
confirms 

eligible product 
(DLC or 

ENERGY STAR) 

Step 3:  
Distributor 
confirms 

installation 
address is 

eligible  

Step 4:  
Distributor 

offers rebate at 
point of sale to 

customer 

Step 5:  
Distributor 

submits invoice 
monthly for 

reimbursement 

Commercial Lighting 
Instant Discount Program 
Midstream 
Lighting Overview 

Program process 
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Participating 
distributors have 
access to a portal 
that provides and 
instant check to 
determine eligibility 
 

Midstream 
Lighting Overview 

Program portal 



117 

Program Overview 
• More than 75,700 LED lamps, fixtures and occupancy 
sensors rebated from October 2015 through December 2016 

• Savings of 5,588 MWh achieved 
• Paid more than $500,000 in rebates 
• Secured strong base of local distributor participation 
• Many success stories 

Midstream 
Lighting Overview 

o Example: North Branch Schools retrofitted 
entire school district with TLEDs rebated 
through the program 

o A total of 10,000 lamps were retrofitted 
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For more information on the program and how to become a 
participating distributor, visit the new program website: 

dtecommercialinstantdiscount.com 

or contact Kate at: 
Kbuck@Ecova.com 
248.762.6429 

Midstream 
Lighting Overview 

To learn more 

http://www.dtecommercialinstantdiscount.com/
mailto:Kbuck@Ecova.com
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Next: A closer look at our Retro-Commissioning 
Program 

Thank you 

2017 Program 
Kick-Off Event 
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Retro-Commissioning 
Philip Guster 

Manager, DTE C&I Electric Program 

Alexis Smith 
DTE Program Manager 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 



121 

What is Retro-Commissioning? 
 
 

 

Retro-Commissioning 
Program Overview  

A systematic process to improve an existing 
building’s performance through the identification of 
operational improvements that will increase 
occupant comfort and save energy. 

Can often resolve problems that occurred during 
design or construction and address problems that 
have developed throughout the building's life. 

Typical energy savings between 4-6 % of annual 
usage. 
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What is DTE Energy offering?  
• Fully funded (free) retro-commissioning study for commercial and 

industrial gas and electric customers 
o Collaborating with Consumers Energy to include DTE gas customers in 

CE electric territory  

How is it offered? 
1. An expert engineering team identifies no/low cost energy saving 

measures with a total simple project payback period of 18 
months or less. 

2. Customers implement the energy saving measures of their choice 
to meet the minimum program spend requirement  

3. Energy savings are validated through measurement and verification 
(funded by the Program) 

 
 
  

Retro-Commissioning 
Program Overview  
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Who Qualifies? 
DTE Electric commercial and industrial customers with:  
 

 
 

 
 
 
 
 
 

 

Peak demand ≥ 300 kW   

Facility size ≥ 75,000 square feet 

A willingness to spend the minimum commitment to implement 
energy efficiency recommendations with a simple payback of 18 
months or less 

Retro-Commissioning 
Program Overview  
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Customer Commitment 
 

 
 

 
 
 
 
 
 

 

• Customer must be willing and able to spend 
a minimum of $5,000 on installing EE 
opportunities identified in assessment 

If assessment 
cost* is ≤ $20,000 

• Customer must be willing and able to spend 
a minimum of $15,000 on installing EE 
opportunities identified in assessment 

If assessment 
cost* is > $20,000 

• Customer must be willing and able to spend 
a minimum of $25,000 on installing EE 
opportunities identified in assessment 

If assessment 
cost* is > $40,000 

Retro-Commissioning 
Program Overview  

*Assessment costs are fully funded by DTE Energy  
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Program Process 

Application Investigation 
Implementation 

Verification 

Retro-Commissioning 
Program Overview  

1 - 2 months 

• All projects expected to complete in less than 12 months 
• Verification of customer energy savings is provided 

2 - 3 months 2 - 3 months 2 - 3 months 
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Consider Retro-Commissioning if… 
1. You have a limited budget for energy improvement projects 
2. You are seeking a low-cost, quick payback, high ROI way to 

save 
3. You want to maximize benefits from your existing controls  

(BAS/BMS/EMS) 
4. Your facility team receives frequent hot or cold calls or comfort 

issues 
5. Your facility space use has changed over time 
6. You have a facility with multiple zones and operating 

schedules 

Retro-Commissioning 
Program Overview  
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Consider Retro-Commissioning if… 
7. Your facility was never (or not recently) commissioned for 

energy savings 
8. Your team has ideas or hunches of how to save energy, but 

does not have enough time or funding to investigate further 
9. You have hired multiple contractors to design, install, and 

maintain  your facility systems, equipment, and controls 
10. Your controls and HVAC optimization are not your highest 

priority now 
11. You need to fine-tune the energy performance of your facility 

Retro-Commissioning 
Program Overview  
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Common measures 

Retro-Commissioning 
Program Overview  

    

   
      

 

Schedule AHU for Space 24% 24%
Economizer and Outdoor Air Control 14% 38%
Duct Static Pressure Reduce/Reset 13% 51%
Other 8% 59%
Chilled Water Temperature Reset 7% 66%
Supply air temperature reset 7% 73%
Balance airside 4% 77%
Schedule Heaters 3% 81%
Schedule Fan Powered/VAV Boxes 3% 84%
Reduce Ventilation 3% 86%
Condenser water temperature reset 3% 89%

   

 

   

  

   

    

Measure Category and Name
% Program Savings 
(kWh)

% Program Savings 
(Cumulative kWh)

   

    

   

   

   

 

 

   

 

   

   

 

   

  

   

Electric ECMs and Energy Savings
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RCx Project 
Type 

 (1,000 sq. ft.) 

Avg elec 
savings 
(kWh) 

Avg gas 
savings 

(Ccf) 

Avg. cost 
savings 
($/yr.)  

Avg. 
customer 
spend ($) 

Avg. 
payback 

period  (yr.) 

50-150 84,800 5,200 $12,050 $6,780 0.6 

 > 150 335,000 16,200 $30,740 $12,750 0.5 

Participation 

Retro-Commissioning 
Program Overview  
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28% 

25% 
19% 

8% 

8% 

6% 

3% 1% 2% 

Assembly/Industry

Office (large and small)

Education/University/School

Healthcare

Misc

Hospitality/Hotel

Bog Box Retail

Church

Warehouse

Retro-Commissioning 
Program Overview  

Participation market segments 

Big Box Retail 
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Program providers 
•  Program has 14 approved service providers 

Retro-Commissioning 
Program Overview  

Grumman/Butkus Associates 
Hill Mechanical Services 

Limbach Company 
Newman Consulting Group 

Peter Basso Associates 
Plug Smart 

Sieben Energy Associates 

Aramark Management Services 
Burton Energy Group 

Cascade Energy 
CB&I Environmental & Infrastructure 

Energy Design Service Systems 
Energy Sciences 

Environmental Systems Design 
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Next Steps 

Retro-Commissioning 
Program Overview  

If you’re interested 
in applying to the 

Program 

Download an application 
from our website 

dteenergyrcx.com 
and select 

a Service Provider 

If you’re interested 
in becoming a 

Service Provider 

Contact 
Alexis Smith 

asmith@nexant.com 
630.480.8149 

If you’re interested 
in learning more 

about the Program 

Visit our website  
dteenergyrcx.com 

Contact 
Alexis Smith 

asmith@nexant.com 
630.480.8149 

mailto:asmith@nexant.com
mailto:asmith@nexant.com
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Next: A closer look at our Strategic Energy Plan 
Thank you 

2017 Program 
Kick-Off Event 
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Strategic Energy Plan 
Patrick Ryan 

DTE Energy Partnership & Services Smart Team 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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Strategic Energy 
Plan Overview  

o Standard methods 
o Who’s it for? 
o Flexible 
o First steps 

7-12% Energy Savings 
(on average by year 3*) 

Image: ENERGY STAR’s Guidelines for Energy Management 
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines 
*Using Energy Star or ISO 50001-based programs 

Strategic Energy Plan Guide 
Goal: To assist you in creating an Energy Management 
Programs for your business 

https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
https://www.energystar.gov/buildings/about-us/how-can-we-help-you/build-energy-program/guidelines
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Strategic Energy 
Plan Overview  

• Cycle & 7 steps 
• Scorecard 
• Deliverables 

Strategic Energy Plan Guide 
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Strategic Energy 
Plan Overview  

Strategic Energy Plan 
Appendix deliverables: Supporting Tools 

Energy 
Assessment 
Reports 

Energy Management 
Handbook Template 

Energy 
Management 

Toolbox 
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Strategic Energy 
Plan Overview  

Strategic Energy Plan 
Appendix deliverables: Energy Management 

Handbook Template 

Technical Considerations 

Not “fill-in-the-blank” 

Training Guide for Employees 
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Strategic Energy 
Plan Overview  

Strategic Energy Plan 
Appendix deliverables: Energy Assessment Reports 
• Executive Summary 

o List of potential energy efficiency projects (from 
EM Toolbox) 

o Estimated energy savings 
o Estimated EO rebates (if applicable) 

• Utility Analysis 
o kWh and weather data trends 
o Energy usage breakdown estimate 

 Lighting, HVAC, Kitchen, Overhead, etc. 

• Estimated Energy Savings 
o Lighting 
o HVAC 
o Kitchen & Cooking Equipment 
o Other 
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Strategic Energy 
Plan Overview  

S
ite

 4

S
ite

 1
0

ECM-L Lighting 26% 22%
ECM-L-1 Occupancy Sensors in Hallways for Lighting Under Consideration Under Consideration
ECM-L-2 Occupancy Sensors in Restrooms/Bathrooms for Lighting 20% 20%
ECM-L-3 Occupancy Sensors in Offices and Meeting Rooms for Lighting Under Consideration Under Consideration
ECM-L-4 Incandescent and CFL replaced with LED 40% 40%
ECM-L-5 Dimmers in applicable spaces Not Applicable Not Applicable
ECM-L-6 Linear fluorescent lighting replaced with LEDs Under Consideration Under Consideration
ECM-L-7 Photo-Sensors for interior perimeter lighting Under Consideration Under Consideration
ECM-L-8 Photo-Sensors or timers for exterior lighting 100% 100%
ECM-L-9 Outdoor lighting replaced with LED (Add) 70% 40%
ECM-L-10 Stairwell bi-level lighting control (new) Under Consideration Under Consideration

ECM-HVAC HVAC Cooling & Ventilation 50% 10%
ECM-HVAC-1 Economizers Not Applicable Not Applicable
ECM-HVAC-2 AHU Linkage, Actuators, and Dampers (reference BOMI table measure) Not Applicable Not Applicable
ECM-HVAC-3 High Efficiency Rated HVAC Filters Under Consideration Under Consideration
ECM-HVAC-4 Look at geothermal heat pump  (New Const only) Not Applicable Not Applicable
ECM-HVAC-5 High efficiency split RTU, packaged RTU, Packaged Terminal AC Units, Heat Pumps, and Room AC units 100% 20%
ECM-HVAC-6 Chiller system with VFD Not Applicable Not Applicable
ECM-HVAC-7 VFD for chillers' pumps Not Applicable Not Applicable
ECM-HVAC-8 VFD for supply and return fans in air handling units Not Applicable Not Applicable

ECM-HVAC-CTRL HVAC Controls 67% 3%
ECM-HVAC-CTRL-1 Programmable T-Stats if no Building Management System (BMS) is in place 100% 10%
ECM-HVAC-CTRL-2 Building Management System (BMS) or Guest Room Energy Management System 100% Under Consideration
ECM-HVAC-CTRL-3 Link BMS or Guest Room Energy Management System with reservation and check-out systems to automatically set unsold rooms to unoccupied mode Not Applicable Not Applicable
ECM-HVAC-CTRL-4 Energy Efficiency Boiler Controls Not Applicable Not Applicable
ECM-HVAC-CTRL-5 Install programmable thermostat on vestibule heaters (new) Under Consideration Under Consideration

B
es

t P
ra

ct
ic

es
 / 

C
ap

ita
l I

nv
es

tm
en

t

Infrastructure Opportunities

Facilities

M
C

F 

kWh Elect Cost
Elect Unit 

Cost
MCF NG Cost NG Unit Cost ft^2 kWh/ft^2 MCF/ft^2 Elect kBtu/ft^ NG kBtu/ft^ Total kBtu/ft^2

Annual Baseline 482,800 $50,262 $0.10 TBD 53,256 9.07 0.00 31 0 31

Reduction target (%)
Reduction target 24,140 $2,513 0 TBD

Total from Projects 0 $0 0 $0

% of Target % to Target 0%

Est kWh 
Savings

% Target kWh 
Reduction

% Total kWh
Est Elect Cost 

Savings ($)
Est MCF 
Savings

% Target MCF 
Reduction

% Total MCF
Est NG Cost 
Savings ($)

Cost ($) % Target Plan Year
Total Budget 

($)
 

   
 

  

Tune gas heating systems (Gas water heater) NA TBD TBD TBD TBD TBD TBD TBD TBD TBD TBD
Evaluate the hot water line insulation TBD TBD TBD TBD TBD TBD TBD TBD TBD TBD TBD
Evaluate the perimeter walls in search of infiltration TBD TBD TBD TBD NA TBD TBD TBD TBD TBD TBD
Close guest room drapes after cleaning service TBD TBD TBD TBD NA TBD TBD TBD TBD TBD TBD
Check outside doors for leaks TBD TBD TBD TBD NA TBD TBD TBD TBD TBD TBD
Evaluate roof in search of infiltration TBD TBD TBD TBD NA TBD TBD TBD TBD TBD TBD

0% 0.0% $0 TBD TBD TBD TBD TBD
0% 0.0% $0 TBD TBD TBD TBD TBD

Upgrade parking lot lighting with LEDs 2,891 12% 0.6% $301 NA TBD TBD TBD TBD TBD TBD
Replace CFL with LEDs in hallways and lobby 3,066 13% 0.6% $319 NA TBD TBD TBD TBD TBD TBD
Replace CFL with LED in guestrooms 7,008 29% 1.5% $730 NA TBD TBD TBD TBD TBD TBD
Corridors bi-level control upgrade 4,838 20% 1.0% $504 NA TBD TBD TBD TBD TBD TBD

0% 0.0% $0 TBD TBD TBD TBD TBD
0% 0.0% $0 TBD TBD TBD TBD TBD

5%

Project Summary Table

Total Red Target 
(%)

5%

Electricity Natural Gas Energy Intensity

0% TBD

Total Energy Cost and Reduction Target

$2,513
Total Red Target 

($)
$50,262Total Energy Cost

  
Project Description

 Total SavingsElectricity Savings NG Savings Budget

Best Practices 
For Building Type 

Facility 
Roadmaps 

Corporate 
Metrics 

Strategic Energy Plan 
Appendix deliverables: Toolbox 
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Strategic Energy 
Plan Overview  

Energy Management Toolbox 
Energy Partnership & Services (EP&S) solution to overcome the energy 
management challenges associated with managing multiple facilities 

• Tools built on Microsoft Excel 
• Navigation table 
• Benchmarking tools for recommended 

best practices specific to the customer 
business type 

• Project tracking tools 
• Corporate Performance Dashboard 
• Checklist 
• User Manual 
• Administrative Manual 

File System Structure 
(1 Excel file + 2 PDFs manuals) 

EM Toolbox Index Table 
Allows the user to navigate through all the benchmarking 

and roadmap tables from a central location 
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Strategic Energy 
Plan Overview  

Strategic Energy Plan 
Our commitment: 
As part of the Strategic Energy Plan, DTE EP&S will: 
• Offer guidance in creating and implementing your Energy Management 

Program 
• Create an Energy Management Toolbox populated with the latest energy 

saving technology tailored to your facilities 
• Provide one Energy Assessments to provide an example of how to use the 

tools provided 
• Provide an Energy Management Handbook Template as a guide to creating 

your own training material for employees 
• Provide Technical Assistance and training as required 
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Strategic Energy 
Plan Overview  

Strategic Energy Plan 
Your commitment: 
The SEMPG is free – however, you must: 

TIME: Commit time for setting up and maintaining the program and tools 
o Create and administer an Energy Management Program, as well as evaluate and 

update the program to reflect changing needs and priorities using the guide and 
tools provided to them by DTE Energy 

PEOPLE: Staff (at least one person) to maintain the files and program 

• Be willing to share utility data (usage) for facilities. 

• Make a commitment to the “Program” 
o You do not have to commit to implementing any projects 
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Next: A closer look at Michigan Saves 
Thank you 

2017 Program 
Kick-Off Event 
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Michigan Saves 
Todd O’Grady 
Program Coordinator 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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What is Michigan Saves? 
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How we work…  

149 

• Nonprofit organization staffed by 
management contract 

• Process driven by research  
and stakeholders 

• Loss reserve for lenders 
• Oversight of authorized 

contractors 
• Program guidelines and  

quality control 
• Demand for energy efficiency 

through outreach and incentives 

Government and Utilities 

Contractors 

Customers 

Lenders 
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What can Michigan Saves 
do for you? 



Business Energy Financing 

Financing for energy-efficiency and 
renewable-energy improvements 
• Equipment financing agreement secured 

with UCC filing 
• Equipment financing from $2,000 to 

$300,000 
• Available to all types of businesses 
• Fast, easy process 
• Below-market rates, starting at 5.99% with 

flexible terms up to 60 months 
• 0% interest for DTE Customers 
• Prefunding available, up to 75% of cost 
• 1.99% contractor fee 

Number of authorized contractors: 300 

 
 

“In the end, we were convinced by the 
numbers. We did this project to save 
money, and we’ve been really happy 

with the project.” 
 

— Sam Bahoura 
Liberty Food Center 

Number of Leases Value of Leases 

670 $18,503,336 
as of  Dec. 2016 



• DTE Energy – in partnership with Michigan Saves – is offering 
special financing to commercial electric and natural gas 
customers for prescriptive and custom projects. 

• Qualifying projects may be eligible for: 
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Business Energy Financing 

o 0% financing on up to $50,000 for up to 24 
months 

o 1.99% financing on up to $150,000 for up to 
60 months for municipalities and K–12 
schools 

o 2.99% financing on up to $150,000 for up to 
60 months  

The actual interest rate buy down amount cannot be greater than the total amount 
of the incentives awarded on the Application. Other conditions apply.  
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1 
Find contractor  
& identify work 

scope 

2 
Apply for financing  

& execute 
agreement 

3 
Contractor  

completes work &  
is paid by lender 

Turnkey Process for Business 



Eligible Measures 

• Lighting  
• HVAC  
• Refrigeration  
• Kitchen / cooking 

equipment  
• Controls and preventative 

maintenance  
• Insulation, windows, and 

doors  
• Custom measures, with 

whole building audit 

List of eligible measures 
are available online! 

 



Lenders 
• Ascentium Capital 

o Markets Served – All Commercial programs 
o Quote Tool - 

https://icalcpayment.com/Default.aspx?s=mis3886200286  
o Online Application - 

https://ascentiumcapital.com/applyonline/PrimaryApplication.asp
x?cb=Y&icp=mis3886200286 

o www.ascentiumcapital.com 

• TEAM Financial 
o Markets Served – All Commercial programs 
o Online quote tools and credit application coming soon 
o www.teamfinancialgroup.com 
 

 

https://icalcpayment.com/Default.aspx?s=mis3886200286
https://ascentiumcapital.com/applyonline/PrimaryApplication.aspx?cb=Y&icp=mis3886200286
https://ascentiumcapital.com/applyonline/PrimaryApplication.aspx?cb=Y&icp=mis3886200286
http://www.ascentiumcapital.com/
http://www.teamfinancialgroup.com/


Public Sector Energy Financing 
• Installment purchase agreement as 

authorized under Michigan law 
• Energy-efficiency and renewable-

energy upgrades  
• Building/property must be  

government-owned 
• No new construction or remodeling 
• Conditions: 

o Maximum per-project installment 
purchase agreement value: $10 
million 

o Rates: Typically between 3% and 
4% 

o Term: Up to five years 



Public Sector 
vs. Business Programs 

Public Sector Business  

Transaction size $5,000 to $10M $2,000-$300,000 

Application only  
(no financials) 

Up to $100,000 Up to $250,000 

Financials required  
(if over $ amount) 

2 years financial statements 
and current budget 

2 years tax returns or 
financial statements  

Credit decision 2-4 business days 1-2 business days 

Rental/Leased Space? No (must be on/attached to 
government property) 

Yes  

Pre-funding? No Yes (minimum $5,000) 
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Becoming 
an authorized contractor 

1. Complete contractor 
application 

2. Attend training session 
3. Receive authorization 

from Michigan Saves 
4. Review contractor 

welcome packet 
5. Begin promoting financing 

to customers 
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Program Reporting 

1. Specification 
Sheet/Project 
Record 

 
• Reports facility characteristics and project 
details 

2. Certificate of 
Completion  

• Verifies project completion 
• Signed by customer & contractor 
• Attach to Spec Sheet 

3. Utility Incentive 
Form 

• Reports the types of utility incentives 
received 

• Attach to Spec Sheet 
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Online Contractor Portal (OCP) 



QA – Site inspections 

• Inspect projects against Specification Sheet 

• Will try to coordinate with lender, utilities and other 
programs to avoid multiple inspections at single location 

• Each contractor’s first project is site-inspected 

• After first inspection, Michigan Saves inspects 5% of 
complete projects 



Important Resources 
MichiganSaves.org 
• Online contractor application and instructions  
• Program Guidelines 
• Eligible Measures List 
• Program updates 
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All can be found on the  
Commercial Contractor Resources Page 

http://michigansaves.org/business-energy-financing/


Resources and Contacts 

Todd O’Grady 
Michigan Saves 
togrady@michigansaves.org 
248-701-3058 
 
 
Todd Parker 
Michigan Saves 
registration@michigansaves.org 
517-484-6474 
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Josh Patton 
Ascentium Capital 
JoshPatton@ascentiumcapital.com 
586-201-9699 

 
 
Joe Smaby 
TEAM Financial 
joe@teamfinancialgroup.com 
616-735-2393 

mailto:togrady@michigansaves.org
mailto:registration@michigansaves.org
mailto:joe@teamfinancialgroup.com
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For more information 
dteenergy.com/savenow 

ENERGY EFFICIENCY 
PROGRAM FOR BUSINESS 
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