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Program Overview

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Deadlines
• The Program Year ends Nov. 30

o No Reservations will be extended 
beyond Nov. 30

o Final Applications must be submitted 
within 60 days of project completion 
date or Nov. 30, whichever        
comes first

o Incomplete Final Applications       
may be subject to cancellation

o Any Application submitted after    
Nov. 30 may be cancelled

• Watch the gauges

Program Overview

30
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Program Overview

Program Funding – 2008
• Michigan Public Act 295

o Energy Optimization Surcharge added to all ratepayers’ 
bills to:
 Help customers save energy, manage costs
 Help reduce generation, offset new capacity

o Surcharge is rebated through the program

o Cash incentives:
 Target specific energy-saving equipment and technologies
 Encourage energy-efficient building and systems design
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Program Overview

Program Funding – 2017
• PA 341 & 342 became effective April 2017

o Increases the state’s renewable energy portfolio
o Increases energy efficiency expectations
 35% of electric needs to be met by EE & renewables

o Drives changes in our Program
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Program Overview

Since 2009:
$166 million incentives paid. 50,000 projects completed.

Impact of our Program
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Program Overview

Energy savings = 5 million tons of CO2
not being pumped into the atmosphere

*Household data based on estimates from the U.S. Energy Information Administration.
*CO2 calculations based on U.S. Environmental Protection Agency guidelines.

Since 2009 - savings:
o 7,000 GWh in electricity
o 19 million Mcf in natural gas
o $500 million in total energy 

costs

Impact of our Program
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For a customer to receive incentives
• The business/project must:

o Be a DTE utility customer
o Be a capital investment resulting in 

energy efficiency
o Involve new products that meet 

specifications
o Have a meter on eligible rate schedule*
o Be in good standing with DTE Energy
o Not be a Residential or Multifamily customer

Program Overview

*A special agriculture program is available for those on a residential meter
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A customer can’t receive incentives if:

Program Overview

o Customer is self-direct (has opted out)
o It’s a load-shifting/demand-limiting project
o It’s a fuel switching project
o It’s a renewable

energy/on-site
generation project

o It involves power quality
improvements

o It only involves 
operational/maintenance changes
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Program Overview
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Program Overview
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Program Overview
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Program Overview
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Three Types of Projects

New Construction
Major Renovation

Prescriptive

Custom

Program Overview

• Defined measures for 1-for-1 upgrades

• Projects don’t fit a prescriptive approach

•New facilities/renovations of facilities
•Change of use
•Adding load
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Three Types of Incentives

Custom

Program Overview

• Defined incentives:
o Per item/kWh/Mcf energy saved

• Calculated incentives:
o Per-kWh/Mcf of energy saved

• Systems Approach:
o Defined per item/kWh/Mcf energy saved

• LEED Whole Building:
o Based on LEED certification

Prescriptive

New Construction
Major Renovation
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Project Reservations

New Construction
Major Renovation

Prescriptive

Custom

Program Overview

• Required for some measures; highly 
recommended for all measures

• Required for all projects

• Highly recommended for all projects

Do NOT start your project until you receive a Reservation Letter* 
*Could take 4-6 weeks to receive the letter
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How they work

Prescriptive

Program Overview

Prescriptive Incentives
• Pre-determined measures 
with specific energy savings 
and cash incentives in the 
categories of electric and gas

ELECTRIC
• Lighting
• HVAC
• Miscellaneous
• Process
• Food Service

NATURAL GAS
• Hot Water & Laundry
• HVAC
• Insulation
• Process
• Food Service
• Boiler/Furnace Tune-up
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Custom

Program Overview

Custom Incentives

• Capital investment projects that are 
NOT eligible for a Prescriptive 
incentive may qualify

• Custom incentives are determined on 
a case-by-case basis and are paid 
per-kWh or per-Mcf saved

o Examples include:
 Heat recovery
 Lighting retrofits not 1-for-1

How they work
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New Construction
Major Renovation

Program Overview

•Systems Approach
o Prescriptive incentives

•LEED Whole Building Approach
o Based on three levels of LEED 

certification

•LEED Design Review Assistance
o $1,500 for LEED project certification

More on New Construction later in this presentation

How they work
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Program Overview

Reservation Application

Application Review

Reservation Letter Issued

Install Measures

Final Application & Review

Payment

The Process
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Program Overview

Application Review

Install Measures

Payment

Reservation Letter Issued

Final Application & Review

Reservation Application

Payment

Final Application & Review

Reservation Letter Issued

Reservation Application

≤

The Process
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ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

2018 Catalog & Applications
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2018 Catalog
•Prescriptive & Custom 
specifications

•Agriculture program specifications
•New Construction specifications

NEW
• Index of electric measures & 
page numbers in the back

• Index of gas measures & page 
numbers in the back

2018 Catalog & Applications



Look for images in the Catalog & Application
means the measure appears in both the gas and 
electric sections of the Application

means the measure qualifies for New Construction 
incentives under the Systems Approach

35

Measure Icons

2018 Catalog & Applications
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2018 Application
•Prescriptive & Custom measure 
worksheets

•Agriculture measure worksheets
•New Construction worksheets

Use it as a:
• Reservation Application
• Final Application

2018 Catalog & Applications
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Be Complete
Missing information:
• Can delay processing
• Can delay payment
Use the checklists
• Reservation list
• Final list

2018 Catalog & Applications
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Don’t forget these:
• Customer Information Sheet
• Invoices; manufacturer’s spec 

sheets
o Include reference numbers

• 3rd-party payment authorization
(if applicable)

• Prescriptive/Custom Worksheets
• Signed Final Application 

Agreement

2018 Catalog & Applications

Be Complete
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Customer Info

• Customer Information 

Sheet

• Prescriptive/Custom 

Worksheets

• W-9

• Invoices; spec sheets

• Signed Final Application 

Agreement

• 3rd-party payment 

authorization

Identify:
• The Project
• The Customer

2018 Catalog & Applications
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Worksheets

• Customer Information 

Sheet

• Prescriptive/Custom 

Worksheets

• W-9

• Invoices; spec sheets

• Signed Final Application 

Agreement

• 3rd-party payment 

authorization

Complete relevant pages:
• Prescriptive
• Custom

2018 Catalog & Applications
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Documentation

• Customer Information 

Sheet

• Prescriptive/Custom 

Worksheets

• W-9

• Invoices; spec sheets

• Signed Final Application 

Agreement

• 3rd-party payment 

authorization

Attach docs to Application:
• W-9
• Invoices, spec sheets

2018 Catalog & Applications
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Agreement Page

• Customer Information 

Sheet

• Prescriptive/Custom 

Worksheets

• W-9

• Invoices; spec sheets

• Signed Final Application 

Agreement

• 3rd-party payment 

authorization

The last – Final – step:
• Customer reads
• Customer signs

2018 Catalog & Applications
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3rd Party Authorization

• Customer Information 

Sheet

• Prescriptive/Custom 

Worksheets

• W-9

• Invoices; spec sheets

• Signed Final Application 

Agreement

• 3rd-party payment 

authorization

This process has changed

2018 Catalog & Applications
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2018 Agriculture Program
•C&I customers use the main 
Program Application

•Residential customers use the 
stand-alone Application

*Customers on a residential 
meter must use the stand-
alone Application

2018 Catalog & Applications
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Download Documents: dtetradeally.com

Always use 
the latest 
version
of the 
Application

2018 Catalog & Applications



Always use the 
latest version
of the Application
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Special Programs

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
ENERGY EFFICIENCY
PROGRAM FOR BUSINESS



63

• Collaboration with Detroit
• Download the Application from 
the Project Green Light website:

greenlightdetroit.org
(click on DTE)

Special Programs

GET A 
35% 

BONUS!

2018 Project Green Light
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• Incentives “buy down” interest 
rates:
o 0% financing on up to $50,000 for 

up to 24 months*
o 1.99% financing on up to 

$150,000 for up to 24 months**
o 2.99% financing on up to 

$150,000 for up to 60 months

*faith-based facilities only
**all customers

2018 Michigan Saves

Special Programs
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2018 New Construction

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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New Construction
Major Renovation

2018 New Construction

•Systems Approach
o 90-day reservation period

•LEED Whole Building Approach
o Reserved only for the current 

Program year

•LEED Design Review Assistance
o NEW: No reservation required

Reservations
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New Construction
Major Renovation

2018 New Construction

Systems Approach

• Incentives available for certain 
equipment (look for this icon:     ):
o Lighting Power Density
o Daylighting Sensors & Controls
o HVAC 
o Process Electric
o Water Heating 
o Food Service & Refrigeration

How it works
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Advantages

New Construction
Major Renovation

2018 New Construction

Systems Approach

•Suited for certain projects:
o Smaller/less complex projects         

(< 20,000 sq. ft.) without modeling
 Further along in the design process

o Encourages developers:
 Meet performance standards in  

lighting power density/HVAC



71

New Construction
Major Renovation

2018 New Construction

Systems Approach

•Parameters:
o Watts/sq. ft. vs. ASHRAE 90.1 

2007
o Baseline by building area type
o Results: reduction of at least       

10% below baseline
o Limit: 50% reduction
o Requires COMcheck

Light Power
Density



72

New Construction
Major Renovation

2018 New Construction

LEED Whole Building

• Incentives paid on the savings 
validated by GBCI*

*Green Building Certification Institute

How it works
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New Construction
Major Renovation

2018 New Construction

LEED Whole Building
• LEED-certified buildings are attractive to 

buyers
• Buildings have a 20% higher lease-up rate
• Building value    by 6.8%
• Operating costs:

13.6% for new construction
8.5% for existing buildings

*Green Building Certification Institute

Certification 
Benefits
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2018 Program Changes

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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2018 Program Changes

•More than 700 measures have been affected*
o Every category (see “changes” document for details)

•Custom incentives:
o $.05/kWh
o $3.50/Mcf

•Nearly all Food Service measures (electric/gas) 
have been moved to the Food Service Instant 
Rebate Program

*Added, deleted, revised, combined, split, incentive changed 

Measure & Incentive Changes
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2018 Program Changes

•Measures & Incentives
•DLC Lighting
•Designated Trade Ally requirements
•Third-party payments:

o Designated Trade Allies
o Landlord/Tenant situations

Major Program Changes
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About DLC-Listed Lighting

2018 Program Changes

What is DLC?
• DesignLights Consortium® – a non-profit organization that 
promotes adoption of energy-efficient lighting

What it does
• DLC-listed lighting meets standards of distribution, color 
and longevity/stress

Why we require DLC-listed lighting
• They meet higher EE standards
• They provide a base for us to calculate energy savings



How to apply for DLC incentives
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2018 Program Changes

*Enter ID in “After Retrofit” field on Custom worksheets

1 Check measure’s eligibility on DLC website: www.designlights.org

Enter DLC Product ID on worksheet*

Attach manufacturer’s spec sheet(s) to your Application

2

3

About DLC-Listed Lighting



2

1
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NEW
•Prescriptive/Custom:

o Only LED lighting 
listed by the 
DesignLights
Consortium® (DLC) 
on its Qualified 
Products List (QPL) 
is eligible

2018 Program Changes

DLC Lighting
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NEW
•Non-DLC Lighting?
o If lighting is from a category not 

listed by DLC, submit a Non-DLC 
Category Product Approval 
Form for review
 Requires engineer’s approval
 Requires manager’s approval

2018 Program Changes

DLC Lighting



More on this in the training section
83

NEW
DTA Requirements

2018 Program Changes

To become a Designated Trade Ally, a contractor must meet the following requirements:
 Attend an annual training session
 Submit a signed Designated Trade Ally participation agreement, along with a signed copy of the company’s W-9

(W-9 must have a physical address of business; a P.O. Box will not be accepted)
 Submit at least one paid Application per Program Year
Once a contractor completes Designated Trade Ally training and submits at least one paid application, they will enter
a three-month probationary period. Once the three-month probationary period is met, a contractor will be given
Designated Trade Ally status. The Program reserves the right to remove contractors from Designated Trade Ally
status should any issues arise with the company.
Existing 2017 Designated Trade Allies will be grandfathered into the Program and be eligible for third-party payment
until 2018, at which time they must renew their status. At that time, as long as they have attended training for the
2018 Program Year, and have submitted one paid Application, they will renew their Designated Trade Ally status.
They will NOT be required to wait the three-month probationary period to renew their status.
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2018 Program Changes

Third-Party Payments - Contractors
NEW
•Only DTAs can receive 
incentives

•Change in 
form/procedure
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One form* per DTA
• If more than one DTA is to be 
paid, each must give customer 
a separate form

•Fill in the amount to be paid to 
the DTA

• If DTA becomes ineligible, 
customer is paid

2018 Program Changes

*The form will not be posted; a DTA must 
get it from an Outreach Energy Advisor

Third-Party Payments - Contractors
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2018 Program Changes

Third-Party Payments – Landlord/Tenant
NEW
•Tenants can receive incentives
•New form/procedure
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Tenant drives the process
•The form:

o Requires Account Holder tax info
o Requires tenant tax info and W9
o Must be attached to the Final 

Application
 The tenant will have a 5-business-

day grace period to submit this form.

2018 Program Changes

*The form will not be posted; a tenant must get it from our office

Third-Party Payments – Landlord/Tenant
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2018
Supplemental Documents

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Download these at dtetradeally.com:
• DLC Lighting Fact Sheet (PDF)
• Non-DLC Product Approval Form (PDF)
• Project Invoice Summary (Excel)
• Boiler/Furnace Addendum (PDF)
• Lighting schedule (Excel)
• Compressed Air Data Summary (Excel)
• Baseline Wattage Fact Sheet (PDF)
• Custom Incentive Calculation Plan (Excel)
• Steam Trap Survey Summary (Excel)
• Custom MV Form Sample (PDF)

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Break

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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John Adams
Outreach Lead

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Completing the Application

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Completing the Application

Use our checklists to walk 
you through the steps:
• Required information

o Customer/contractor info
o Specifications/invoices

Getting Started
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Completing the Application

Use our checklists to walk 
you through the steps:
• Signature:

o Make sure the Customer reads the 
Agreement (no surprises)

o To be signed by the Customer (no 
exceptions)

o Not to be signed until the project is 
completed
 Do not have the Customer sign a 

blank Application

Getting Started
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Completing the Application

Use our checklists to walk 
you through the steps:
• Worksheets:

o Simply indicate which types of 
incentives are you’re applying for
 This helps us expedite processing

Getting Started
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Completing the Application

Tell us more about:
1. Who to contact

o We’ll have questions

2. How the Customer learned 
about the program

o Help us improve our 
communications

1
2

Getting Started
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Getting Started

Completing the Application

Tell us more about:
3. The project type

o This information must be 
reported to DTE Energy

3
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Tell us more about:
4. The Customer

4

Completing the Application

Getting Started
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Completing the Application

Tell us more about:
5. The Customer

o We must know the business 
type and EIN or SSN number

5

Getting Started
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Completing the Application

About the W9:
• Make sure we have it on file
• Attach it to your Reservation 
Application to further streamline 
processing

Getting Started
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Completing the Application

Tell us more about you:
6. Who are you?

6

Getting Started
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Incentives

Completing the Application

About the 
summary 
page:
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Completing the Application

Incentives
Prescriptive lighting
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Completing the Application

Incentives
Prescriptive lighting
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Incentives

Completing the Application

Prescriptive lighting
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Completing the Application

• The total for lighting appears 
on Page 11

• This auto-populates the 
Summary Page

Prescriptive lighting
Incentives
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Completing the Application

Incentives
Prescriptive HVAC
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Completing the Application

• The total for HVAC appears 
on Page 26

• This auto-populates the 
Summary Page

Prescriptive HVAC
Incentives
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Completing the Application

Incentives
Lighting:
• Prescriptive 
or Custom?
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Completing the Application

Custom Lighting
Incentives
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• Reservations
• DLC lighting
• Location

Custom Lighting
Incentives

Completing the Application
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Completing the Application

• Before Retrofit – be complete
• After Retrofit – be complete

Custom Lighting
Incentives
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• Before/After Retrofit
o Hours/week
o Weeks/year
o Non-work days/year
o Hours used/year
o kW

Custom Lighting
Incentives

Completing the Application
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Completing the Application

• Final data entry:
1. Current energy cost ($/unit)
2. Measure cost (for capping)

• Application performs all 
calculations

Custom Lighting
Incentives



…including Capped Incentive
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Completing the Application

Custom Lighting
Incentives

• Final data entry:
1. Current energy cost ($/unit)
2. Measure cost (for capping)

• Application performs all 
calculations
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Completing the Application

• Two last details:
1. We need to track peak 

demand

Custom Lighting
Incentives
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Completing the Application

• Two last details:
1. We need to track peak 

demand
2. You need to tell us the 

category

Custom Lighting
Incentives
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Completing the Application

• Auto-populating
Custom Lighting
Incentives
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Completing the Application

Submitting your Application
Reservation



141

Completing the Application

Submitting your Application
Reservation
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Completing the Application

• Launches your email
• Fills in our address
• Enters subject line
• Attaches application

Submitting your Application
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Completing the Application

Submitting your Application
Final

• Submit within 60 days of completion
• The Customer must sign Page 7 

before submitting
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Completing the Application

Submitting your Application
Final
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Completing the Application

Submitting your Application
Final
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Completing the Application

• Launches your email
• Fills in our address
• Enters subject line
• Attaches application
• Manually Attach
Required
Documentation
(spec sheets,
invoices, etc.)

Submitting your Application
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Completing the Application

Manufacturer’s
Spec Sheets
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Completing the Application

Manufacturer’s
Spec Sheets
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Invoices
Required Information

1. Vendor name/address
2. Invoice number/date
3. Customer name/address
4. Reference Code
5. Itemized list of equipment
6. Total price
Any missing information will delay 
the processing of your Application

2

3

4 5

6

1

Completing the Application
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Submit your Completed Application

Completing the Application

Form Returned: 2018 Application.pdf

Form Returned: 2018 Application.pdf

2018 Application...
2MB
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Trade Ally Resources

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS



157

Why a Designated Trade Ally Program?

Trade Ally Resources

Our goal:
• Improve contractor familiarity 
with Program

• Increase customer satisfaction
• Provide feedback to Program
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Contractor vs. Designated Trade Ally

Trade Ally Resources

Contractor:
• Delivers products/services to 
Program customers

Designated Trade Ally:
• Contractor trained to 
maximize use of 
Program/Application
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Designated Trade Ally Benefits

Trade Ally Resources

What you get:
• Online directory listing
• Invites to advisory/focus groups, 
pilot programs and events

• Presentations at customer 
events

• Large-customer visits by 
Program team members

• Access to marketing materials
• Access to Online Portal
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Your Responsibilities

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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To become a Designated Trade Ally

Your Responsibilities

• Attend an annual training session
• Submit a signed Designated Trade Ally participation 
agreement
o Also need to provide a signed copy of the company’s W-9

 W-9 must have a physical address of business
 P.O. Box will not be accepted

• Submit at least one paid Application per Program Year

For 2018, you must meet these requirements:
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Your Responsibilities

• Once a contractor completes Designated Trade Ally 
training and submits at least one paid application, they 
will enter a three-month probationary period

• Once the probationary period is met, a contractor will be 
given Designated Trade Ally status.

• The Program reserves the right to remove contractors 
from Designated Trade Ally status should any issues 
arise with the company

For 2018, you must meet these conditions:
To become a Designated Trade Ally
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Your Responsibilities

• Existing 2017 Designated Trade Allies will be 
grandfathered into the Program
o They will be eligible for third-party payment until 2018, at which 

time they must renew their status
o At that time, as long as they have attended training for the 2018 

Program Year, and have submitted one paid Application, they 
will renew their Designated Trade Ally status

o They will NOT be required to wait the probationary period to 
renew their status

For 2018, you must meet these conditions:
To become a Designated Trade Ally
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Your Responsibilities

•Submit complete/accurate Applications
•Provide accurate Program 
representations to customers

•Submit original customer signatures on 
Final Applications

•Submit product invoices that match 
submitted measures

Designated Trade Allies…
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Your Responsibilities

•Submit valid supporting documentation
•Remove/dispose of equipment/fixtures appropriately
•Accurately install new (not used) equipment as 
described in the Application

•Adhere to all Policies and Procedures Manual
provisions

Designated Trade Allies…
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Your Responsibilities

About: Promotion, Advertising, 
Co-Branding
• No: DTE logo may not be used in any 
materials

• Yes: Your website may provide a link to 
the Program website

• Yes: Designated Trade Allies may put 
this statement in their materials:

DTE Energy Designated Trade Ally

Meeting Program Standards
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Your Responsibilities

We will identify/report instances of:
• Program misrepresentations
• Repeated Application inaccuracies
• Attempts to forge customer signatures
• Major errors that attempt to inflate incentive levels
• Misleading/false invoices and specification sheets
• Gross variance between submitted/inspected installations

Program Sanctions
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Your Responsibilities

Should an alleged violation occur:
•In-person meeting will be called within 5 business 
days to discuss issues, determine next steps

Violation of standards:
•Customer notification of contractor issues
•Revocation of 3rd-party payment eligibility
•Removal from the searchable directory
•Exclusion from any bonus offers
•Removal from the Designated Trade Ally Program

Program Sanctions
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Trade Ally Website

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

dtetradeally.com
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dtetradeally.com

Trade Ally Website

Home
• Program news
• Up-to-date funding 

gauges
• Links to all program 

documents
• Access to the Online 

Application
• Links to other pages
• Trade Ally Portal
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Trade Ally Website

Events
• Registration links for 

upcoming events

dtetradeally.com
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Trade Ally Website

Marketing
• Download valuable 

materials:
o Energy Profiles
o Special offers
o Measure fliers
o Case studies

dtetradeally.com
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dtetradeally.com

Trade Ally Website

Videos:
• Videos of our 

presentations –
organized by Program 
Year…and you can 
follow along with our 
slide shows
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Trade Ally Website

Newsletters:
• Our quarterly Trade Ally 

newsletter is  posted on 
the page

• We archive all other 
newsletters – organized 
by Program Year

dtetradeally.com
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Designated Trade Ally Portal

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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The Trade Ally Portal

Designated Trade Ally Portal

Designated Trade Ally benefit:
• Use your status to access

o Get login/password from 
our team

• Track your projects in real 
time
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The Trade Ally Portal

Designated Trade Ally Portal

You can view all your project files
• Active and historical
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The Trade Ally Portal

Designated Trade Ally Portal

You can dig into specific project files
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Designated Trade Ally Portal

Down to individual measures in each project
The Trade Ally Portal
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Online Application

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

Accessible only via dtetradeally.com
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2018 Online Application

Online Application

Accessible only via
dtetradeally.com
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Online Application

2017 Online
Application

Easy-to-use tool
• Prescriptive/Custom
• New Construction
• Same timeframes
• Signed documents 
are required

Online Application
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Online Application

Added Value
• Document library
• Real-time 
information

• Copy function

Online Application
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Energy Efficiency Directory

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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How Customers Find You

Energy Efficiency Directory

1. Select Business at the 
top of the page

2. Hover over the Save 
Energy tab

3. Click on Find a 
Contractor in the 
dropdown

4. Takes you to Energy 
Efficiency Directory

Visit dteenergy.com/savenow
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Monthly Surveys

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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2018 Monthly Surveys

Monthly Surveys

Why we send them
• We’re seeking feedback, insights, reactions and comments 
on Program performance, changes

Why you should respond
• You can:

o Influence Program design and 
operations

o Provide valuable critiques on 
our performance

o Comment about team 
members
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Other Trade Ally Benefits

ENERGY EFFICIENCY
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Designated Trade Ally Benefits

Other Trade Ally Benefits

Over the years, our Designated Trade Allies 
have had the
opportunity to
attend special
events and training
throughout the year

…with more to come in 2018
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Effectively using the Program

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS
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Energy Efficiency is Good Business

Using
Our ProgramEffectively using the Program

Tell your customers:
• Become energy-efficient

o Lower operating costs
o Improve the bottom line
o Be greener
o Other benefits: comfort, 

aesthetics in the workplace

• Using our Program:
o Can reduce project costs



Workshops/Training:
• Invite them

Upcoming Events:
• Email invitations
• dtetradeally.com

Materials:
• Share our print collateral
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Educate, Inform your Customers

Effectively using the Program
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Designated Trade Ally Form

Effectively using the Program

Your last step today
1. Complete and sign our form

o Required to become a Designated 
Trade Ally

o Required to renew your status
o Taxpayer ID is now required

2. One form per company
3. Complete the front and back
4. Sign the form
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In Summary

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

1 - Program Overview
2 - Program Catalog and Application 
3 - Special Programs
4 - New Construction 
5 - Program Changes
6 - Supplemental Documents
7 - Completing the Application
8 - Trade Ally Resources

9 - Your Responsibilities
10 - Trade Ally Website
11 - Designated Trade Ally Portal
12 - Online Application
13 - Monthly Surveys
14 - Other Trade Ally Benefits
15 - Effectively using the Program



205

ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

Questions?
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ENERGY EFFICIENCY
PROGRAM FOR BUSINESS

Contact Us

Email: saveenergy@dteenergy.com
Phone:  866.796.0512 (press option 3)

Fax: 313.664.1950
Website: dteenergy.com/savenow

TA Website: dtetradeally.com
Food Service Website: dtefoodservice.com

www.linkedin.com/in/dteenergysaveenergy:




